Breakthrough Saa$ Growth

TOOLKIT

The customer-led

growth toolkit BREAKTHROUGH
SAAS GROWTH

Practical playbooks for SaaS teams that want to keep WITH THE JASONS
customers, prove value and grow accounts.

Customer Success is not post-sale account care. It is the
commercial operating system for retention, expansion and
customer value.



Breakthrough SaaS Growth

OPERATING MODEL

Where customer-led growth breaks

Most SaaS companies do not have a retention problem in isolation. They have a gap between
what is sold, what customers actually achieve and what the business chooses to measure.

O 1 Sell outcomes

Commercial teams promise business progress, not just access to software.

02 Manage progress

Customer teams need visible milestones that prove the customer is moving
towards value.

03 Measure value

Leadership should see adoption, value evidence, risk and expansion
potential in one operating rhythm.
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Breakthrough SaaS Growth

TOOLKIT THEMES

Six plays to protect and prove

value

01

The retention playbook

Spot churn risk earlier, assign clear
ownership and build a retention rhythm that
starts long before renewal.

03

The renewal blueprint

Build renewal confidence through value
evidence, stakeholder alignment and earlier
commercial planning.

05

The metrics that matter

Separate activity, adoption, value and
revenue measures so leaders know what is
improving customer health.

(17]

From onboarding to adoption

Move beyond go-live tasks and define the
behaviours that show customers are making
progress.

04

Scaling Success teams without
losing the human touch

Decide where process, digital journeys and

human judgement each belong as the customer

base grows.

06

Cross-functional power

Align Sales, Product, Marketing and Customer
Success around customer outcomes, not
internal handoffs.
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Breakthrough SaaS Growth

TOOLKIT THEMES

Four plays to scale
intelligently

07

The escalation manual

Turn escalations into structured commercial
signals with clear severity, ownership and
executive visibility.

09

The customer's seat at the table

Bring customer evidence into product,
commercial and operating decisions before it
shows up as churn.

08

Digital-first success

Build digital journeys that guide customers
at scale without pretending every account
needs the same touch.

10

Al in Customer Success

Use Al to improve signals, workflow quality
and customer context without automating away
accountability.
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Breakthrough SaaS Growth

DIAGNOSTIC

Customer-led growth scorecard

Use this as a leadership discussion, not a survey. Score each area from 1 to 5, then pick
the two gaps that create the biggest commercial risk.

Area Score /5

Retention risk is visible early enough to act

Onboarding is measured by customer value, not internal completion
Renewals are prepared with value evidence before the commercial window
Customer metrics separate activity, adoption, value and revenue
Escalations create learning, not just firefighting

Digital journeys guide customers without removing human judgement

Al improves decision quality and workflow reliability
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Breakthrough SaaS Growth

NEXT STEPS

Turn the toolkit into operating
change

1. Pick one customer segment

Avoid trying to redesign the whole post-sale model at once. Choose a segment where retention,
adoption or expansion matters most.

2. Find the value gap

Compare what customers bought with what they can currently prove. That gap is where Customer
Success needs sharper ownership.

3. Build the rhythm

Set the meeting cadence, metrics, escalation paths and cross-functional decisions that make
progress visible every month.

4. Decide what Al should improve

Use Al where it improves signal quality, preparation or workflow reliability. Do not use it to
hide weak process.

Want help building a retention-led growth model?

Talk to The Jasons about turning Customer Success into a commercial operating system.
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